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j. david nichols
For nearly fifty years, Phyllis, my 
sister Evelyn, her husband Lans Gibbs 
and I decorate family graves on the 
Sunday prior to Memorial Day.
 The following day, I participate in 
the Memorial Day function held in  
Bridgewater as a proud member of 
American Legion Post 703. 
 This year my daughter, Jennifer, 
attended as well. On the way, Phyllis 
asked her about putting her iphone on 
vibrate. Jennifer told her, but I insisted 
on a tutorial which included calling 
her from my phone.
 A sizeable crowd was in attendance 
when we arrived. We pledged alle-
giance to the flag and said a prayer for 
those who have or are serving in the 
armed forces. 
  Keith Carpenter, a local Marine, 
who had served during the Vietnam 
era relayed his experiences to the 
solemn crowd.
 Then, as I was standing at parade 
rest during the posting of the flag, my 
cell phone rang with ear splitting clar-
ity. My hand went to my phone holster 
at a speed that rivaled Wyatt Earp’s 
best quick draw. Phyllis buried her 
face in her hands, poked Jennifer and 
said, “was that Dave”?
 With an inglorious exit, we headed 
east to the *Freedom Rock. Since 1999 
I’ve visited it every Memorial Day. 
 The Freedom Rock is a large (ap-
proximately. 60+ ton) boulder that 

One son is involved in the farm-
ing operation with Karen and her 
husband, Roy. Another lives a few 
short miles away. 

 Their daughter commutes to her job from 
the family home and spends Sunday after-
noons driving around looking at cows with 
Karen. The entire bunch considers work-
ing cattle together as quality family time. 
Even the eight-year-old helps. The six-
year-old records the numbers. Everybody 
checks cows. “That’s why temperament is 
so important to us. We even have the baby 
out there sometimes,” says Karen.
 Disposition, calving ease, and longevity 
matter at Taylor Farms. Fortunately for 
them, it also matters at Nichols Farms. 
 “Plus, they treat us like family,” adds 
Karen. For the Taylors, that’s a total pack-
age that has kept them Nichols customers 
since the mid-1970s when Roy first heard 
of Nichols Farms through a neighbor.
 Nestled in the northeast tip of Mont-
gomery County in Southwest Iowa, Taylor 
Farms sits just 30 miles south of Nichols 
Farms – Iowa. In addition to the beef cattle 
herd, they harvest around 2,500 acres of 
row crops – half theirs and half custom 
farmed. They also provide trucking and 
heavy equipment services for the area, an 
enterprise Roy began to survive the 1980s 
farm crisis. They recently celebrated their 
40th anniversary of farming.

 Around 100 calves a year begin life on 
the farm, as much as available pasture will 
allow, with the cream of the crop heifers 
retained for the foundation herd. 
 The Taylors like Angus-Simmental-Here-
ford black baldies, capitalizing on the “best 
of all worlds” – disposition, mothering abil-
ity, and carcass growth and structure. 
 “Like everybody else, we want a calf 
that grades, cuts and feeds well,” says Roy. 
They sell 600-pound calves in November, 
consistently registering prices in the top 10 
percent at the Anita Livestock Auction in 
Anita, Iowa. “We have a lot of repeat cus-
tomers, so we must be doing something 
right.”
 It’s Karen who takes the quantitative 
approach to buying a bull, pouring over 
EPDs. “I have to like the looks of them,” 
says Roy.
 The annual trip to the Nichols bull barn 
may mean a pick of very different animals 
at the start, but according to Roy, they 
“generally land somewhere in the middle 
with one that works well for us.”
 That doesn’t mean Karen is immune to 
the Nichols charm: “I figure if I like the 
looks of them, the ladies will, too.”
 When it comes to cows, it’s Roy who 
works by the numbers. “He’s the nutrition-
ist,” says Karen. “He’s the one figuring out 
how to manage the cows and get the most 

Family is 
Important at 
Taylor Farms

“There’s barely 
a weekend that 
I don’t see all 
the kids and 
grandkids,” 

— Karen Taylor

Roy and Karen Taylor like the effect Nichols genetics have on their 
Montgomery County, Iowa, herd. They focus on calving ease, longevity 

and disposition when breeding their Black Baldies.          by Terri Queck Matzie
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BIVI   
Beef 
Bulletin

The Cost 
of BVD 
in A High 
Stakes 
Market

As cow-calf producers, there are 
many diseases to focus on as 
you look to manage calf health, 
cow respiratory health and cow 

reproductive health. Among those 
diseases, controlling bovine viral di-
arrhea (BVD) should be at the top of 
your priority list. 
Among the widespread problems the 
disease can cause are:

  • Damage to the digestive system
  • Complications with respiratory  
     Infections
  •  Depressing the animal’s immune     
      system
  • Reproductive failures including:

      4 Early embryonic death
      4 Birth defects
      4 Abortions
      4 Calves born infected with BVD

BVD is often seen, and often can be, 
the most costly virus associated with 
cattle production. Beyond cow-calf 
herds, it effects all segments of the 
industry and costs the industry hun-
dreds of millions of dollars annually. 
Complications stemming from BVD 
can lead to high mortality rates in 
calves and yearling cattle. 
With calves projected to pencil-out at 
$500+ per head profit again this year, 
it’s all the more vital to keep cattle 
healthy and performing at their full-
est. There’s too much money at stake 
in a high stakes market to risk having 
the higher death loss and poorer cattle 
performance from BVD cut into your 
profit potential. 
PI calves, born infected with BVD and 
spreading the virus, are thought to be 
the most common source of BVD in 
cowherds. The spread of BVD by just 
one PI calf can be devastating finan-
cially, as they have a huge impact. 
Typically, we would use vaccinations 
to control BVD, among other repro-
ductive and respiratory diseases. By 
using a vaccination labeled to protect 
against BVD Type 1b, such as Pyra-
mid® 5 + Presponse® SQ ,or labeled 
for the prevention of PI calves, such as 
Express® FP, we can protect against 
the most common source of BVD. 
Consult with your veterinarian to de-
termine the BVD vaccination proto-
col that makes the most sense for your 
cowherd. 
Express, Pyramid and Presponse are reg-
istered trademarks of Boehringer Ingel-
heim Vetmedica, Inc. ©2015 Boehringer 

by Dr. Jerry Woodruff
Professional Services Veterinarian, 

Boehringer Ingelheim Vetmedica, Inc.

University of Wisconsin’s Judging Team Works Out 
 At Nichols Farms
The Nichols family has 
long history in livestock 
judging. Lee was on the 
winning team at the Chi-
cago International and 
Dave was high individual 
at the Kansas City Royal.
 Since then— Nichols 
Farms has hosted several 
“workouts” each year and 
have enjoyed all of them.

is repainted every year with a different 
thank you for our nation’s veterans to 
honor their service to our country.  
 The artist, Ray “Bubba” Sorensen II, 
was inspired by the movie, Saving Private 
Ryan, as well as, wanting to give Veterans 
recognition on Memorial Day.
  Highway 25 was nearly blocked by 
cars, Harley Davidson motorcycles and 
people of all ages. Many of the onlookers 
were veterans of foreign wars including 
several who served in WWII. I couldn’t 
control my own tears as a young women 
sobbed as her toddler clung to her. 
 I feel like crying as I watch the evening 
news and see the barbaric human car-
nage that’s occurring in the mid-east. 
 The political hacks have seized on it 
by grilling presidential candidates on 
whether they would have waged the Iraq 
war based on what they know now? 
 When the Japanese High Command 
asked the question, “can we succeed in 
a secret attack on the US naval base at 
Pearl Harbor”, a Japanese general an-
swered: “if yes— what then”? 
 Words to live by! They should be key to 
our lives and livelihoods— especially to 
breeding cattle and selling our beef.
 When faced with imports of Canadian 
and Mexican feeder calves, U.S. beef pro-
ducers convinced Congress to legislate 
against competition by passing County of 
Origin Labeling (COOL). Now, we face 
losing significant beef exports because 
our customers are retaliating with tariffs. 
 The shrill voices who are clamoring 
to have USDA label food that contains 
GMOs are “déjà vu” all over again. 
Those who sell (and buy) non-GMO food 
should pay for all the costs of doing so. 
 Our bull customers pay good money for
Nichols Bulls and they know— “when” 
they turn them out, they’ll sire calves that 
are born easy, get up and nurse. They 
“weigh up heavy” and top the market at 
sale barns. The feedlots that buy them 
know they’ll gain, convert, and grade.
 As the shadows grow longer at my stage 
of life, I know— America is the very best 
place on earth for we who cherish our 
freedom, faith, family, and friends.  



    —Taylors,  from page one
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University of Nebraska-Lincoln “Engler 
Entrepreneurs” Descend on Nichols Farms” 

Engler Entrepreneurs are a different 
breed. They color outside the lines. 
They do cross word puzzles in ink. If 
everyone is going left, they go right.

Engler Entrepreneurs see beyond 
the status quo. They are restless 
and refuse to get into the box.  They 
are outliers who are determined to 
forge their own path — and they find 
others to join them.

The UNL Entrepreneurship class that vis-
ited Nichols Farms recently were motivat-
ed, inquisitive, excited students who aren’t 
content to be spectators on the sideline.  
   Dave Nichols commented, they were one 
of the best we’ve ever hosted.“They asked 

real questions and didn’t hesitate to ask 
tough follow up questions if they sensed a 
bit of the Dave Nichols’ “BS”.
   Ross Havens conducted  the out-side por-
tion of the tour and championed agricul-
ture’s future and redefined their role in it.

from them.” Karen, on the oth-
er hand, “just likes the pretty 
ones with the long eye lashes,” 
chuckles Roy.
 Karen does love her cows. 
“They’re calming, good ther-
apy. I just like to spend time 
with them.” Watching their re-
action to Karen’s gentle “Hello, 
Pumpkins,” it appears the feel-
ing is mutual.
 She began her affection tag-
ging along to the sale barn with 
her dad, and to this day says she 
would rather go shopping for a 
bull than shoes or clothes. “Well, 
except for maybe boots,” Karen 
adds with her infectious laugh. 
 Their two newest Nichols purchases include a moderate birth 
weight bull that accentuates calving ease for use on first calf heif-
ers; and a moderate birth weight, mature cow, high-growth bull 
that gained 4.08 on test. The gentlemen will continue a decades-
long tradition at Taylor Farms. 
 “One of the great things about Nichols,” says Roy, “is when they 
say a bull is a first heifer bull, they mean it. You can trust that you 
can put it on a heifer.” Karen spent many years as a veterinarian 

technician at the Southern Hills 
Veterinarian Clinic in nearby 
Corning, vaccinating, preg-
checking and attending to prob-
lem births. She understands the 
benefits and challenges of calf 
production, and relishes both, 
appreciating Roy’s goal of nev-
er having to pull a calf.
 Taylors also appreciate the 
Nichols service and guarantee: 
“They stand behind them. And 
if there’s a problem, the replace-
ment will be a better bull.”
 The couple has no intent of 
ever leaving the family farm 
they claim is the ideal place to 
raise their kids and grandkids, 
teaching them the responsibili-

ties of livestock production, but Karen looks forward to retiring 
from her off-the-farm job. “I’d like to be a better ag advocate, 
maybe get involved with ag in the classroom. It would be nice to 
have the time to do that sort of thing.” Or she could just spend 
more time with her cows. She has even asked Roy to build her a 
bench in every pasture, “So I can just go relax out there if I want.”
 Her cows may be family to Karen, but she makes it clear, “In 
spite of the long eye lashes, we’re in this to make money.” 

The perfect cow according to Karen – Angus build,
 long Simmental body, and a white face
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Cowboys
     You Can 

     Count On

For Sale: Superior Beef Genetics
from :  Nichols Farms -  Iowa
  Angus - Simmental - Composites    
 ✦ 20 Top Yearling Bulls, semen tested & ready to go............... $3750 - $4750
 ✦ 25 Coming two year old Bulls.........................................available October 31

from :  Nichols Genetic Source Partners 
 ✦   500  Bred heifers - A.I. & bred to Nichols CE bulls, calving March 1...available October 1
 ✦ 800—1000 fall bred commercial cows bred to Nichols Simmental bulls.............IA
 ✦ Check out the full listing at— www.nicholsfarms.biz

Innovative Livestock Auction 
Markets, are adding real dol-
lars to their customers’ calves 

that are preconditioned, vaccinated, 
and have source verified genetics.  
   Livestock Auction Markets’ role 
in price discovery is the key to prof-
itable cow/calf producers— espe-
cially in uncertain markets.  

   These Livestock Auctions Mar-
kets advertise Nichols genetics and 
the role that Superior Beef Genetics 
play in producing cattle that gain ef-
ficiently and grade mostly choice.   
  These feeder cattle and replace-
ment females are the ones that bring 
order buyers to the sale barns that 
team up with Nichols Farms. 

Anita Livestock Auction
Bloomfield Livestock Auction 
Clarinda Livestock Auction
Colfax Livestock Sales
Creston Livestock Auctions
Denison Livestock Auction
Dunlap Livestock
Farmers Livestock Auction 
Fort Scott Livestock Auction
Green City Livestock
Guthrie Livestock Auction
Humeston Livestock Auction
Joplin Regional Stockyards 

Keoco Auction Company, LLC
Knoxville Regional Market
Lamoni Livestock Auction
Lolli Bros. Livestock Mkt. inc
Madison County Livestock Auction
Massena Livestock Auction
Russell Livestock Market
Valentine Livestock Auction

Call-- Ross Havens 
Office: 641-369-2829

Cell: 641-745-5241
rossh@nicholsfarms.biz

Buying or Selling Your Calves?   
 We Can Help!

 Nothing 
Succeeds like

 a team effort

Lillian Nichols 
is a Nichols 
Farms part-
ner. She is the 

office manager and 
the “go to person” 
for technical infor-
mation on comput-
ers, printers, fax 
machines and other 
office equipment. 
 In addition to registering, transferring 
and submitting performance data to 
breed associations, the advent of DNA 
tests requires cataloging and submitting 
blood cards to the genomics companies. 
 Lillian provides the pasture locations 
of cows, calves, and herd sires at a mo-
ments notice. She also arranges all the 
trucking, health papers, semen evalua-
tion certificates and gets the right bull 
to the right person.  
 Lillian’s  pleasant voice is usually the 
first one you hear on the phone. If she 
can’t answer your questions, she will 
get someone on the phone who can.
 Lillian is past President of The Uni-
versity of Northern Iowa Alumni As-
sociation and former board member of 
Bridgewater/Fontanelle School Board. 
She currently serves on the Fontanelle 
Public Library Board of Trustees. 
 Lillian adores her five grandchildren, 
who reside in Wichita, Kansas and Des 
Moines, Iowa.

Colin M’Alister and David Frazer hail 
from Counties Ballymoney and Ballyc-
lare, Ireland. 
  They’re students at Purdue University.
and visited Nichols Farms at the be-
hest of Professor W. Mark Hilton, DVM.

    Lillian Nichols 



[  5  ]

From Ron Russell,  University of Wisconsin
 I truly appreciate that I’ve had the opportu-
nity to visit Nichols Farms with students many 
times. Your practical approach, backed with 
follow through support of your customers is a 
valuable lesson to my students and illustrates 
the value of integrity. Thanks as always.

From Neal Smith, Botna Valley Angus Assn
 Thank you for attending our Botna Valley 
Angus Banquet and meeting. You helped 
make this one of the best annual meetings in 
recent times. Your presence was very much 
appreciated. And thank you for serving on the 
American Angus Board of Directors. 

From Dr. F. David Kirkpatrick: Beef Cattle 
Specialist, University of Tennessee
 Dave— Congratulations on a well deserved 
honor to have your portrait hung in the Saddle 
and Sirloin’s Portrait Gallery. 
 The first time that I met you was at a repro-
duction conference in Oklahoma City.  It was 
about 1972. I was a young newly hired Exten-
sion Specialist and was in awe of your philoso-
phy on culling cows and selecting bulls.  
 I have used your term on femininity a num-
ber of times. “If a cow is so ugly that a bull 
will not mount her... she is not feminine.
 I had an extension meeting three weeks ago 
in the northern part of Middle Tennessee and 
had the opportunity to visit with a producer 
who has been buying bulls from you “sight 
unseen” for a number of years. He’s definitely  
an advocate for your program. However, since 
my hair is as gray as yours, I can’t remember 
his name.

From Dee Weeda, Beef Today, Creston, Iowa
 I enjoyed reading about all the changes at 
Nichols Farms in the recent Midwest Agricul-
ture cover article. A lot has changed since I 
wrote a few newsletter articles for you.  
 Congratulations on the success and honors. 
Let’s celebrate over a cup of coffee.

From Ken & Ardie Klemish, Adair, Iowa
 Congratulations Dave! Great honor for a great 
man! Thanks for all you do to help so many!

From Matt Spangler, Ph.D. University of 
Nebraska-Lincoln
   Congratulations on the tremendous honor 
of being inducted into the Saddle and Sirloin 
Portrait Gallery.  It is very well deserved.  
 Your contributions to the Beef Industry are 
truly immeasurable. 

LETTERS 
 from you

by Ronda Driskill 
Livestock Feed 
Specialist 
ADM Alliance 
Nutrition, Inc

Maggie goes to Washington D.C.
Maggie Vogl attended a National 4-H leadership 
conference in Washington D.C. while a Fresh-
man at Adair-Casey High School. 
  She won a Bronze for “Conduct of Meeting” and 
Greenhand Awards at the FFA District Contest. 
And a $100 scholarship for top fruit salesperson.
   Maggie is active in soccer, volleyball, vocal 
music, band, and speech. In addition, she exhibits 
her cattle at local, state, and national shows.
   Her future goal is to attend college and  major 
in Veterinary Science.

*Maggie is the granddaughter of Roger and Vickie Richter. Roger is a key employee of Nichols Farms.

Congratulations to Dave Nichols, 
2015 inductee to the Saddle and Sir-
loin Club.  Dave’s leadership and dedi-
cation to the livestock industry has 
earned him this honor.  With devoted 
cattle producers like Dave Nichols, 
who strive for improvements in beef 
production, pounds of beef produced 
has risen with a fewer number of cattle.
 In today’s era of tight feedlot mar-
gins, one option to improve return is 
to gain a better understanding of the 
importance of targeted nutritional 
supplementation to rumen microbial 
efficiency which in turn can result in 
better growth and production (Greg 
Lardy, North Dakota State University, 
2015 Midwest Animal Science Meet-
ings).   ADM’s AMPT™ mineral tech-
nology has been adapted into feedlot 
balancers, making minerals available 
to the animal and rumen microbes 
where they will best be utilized and in 
the precise amount required.  Mineral 
nutrition in terminal feedlot cattle is 
very critical, as minerals are involved 
in enzyme function, inter- and extra-
cellular fluid, muscle contractions, 
never impulse transmissions, osmotic 
pressure regulation, control of wa-

AminoGain®* Offers Continuous
 Improvements for Beef Production

ter balance, glucose and amino acid 
transport, regulation of energy me-
tabolism, oxygen transport, and more.  
Without a doubt minerals are essential 
for life, health, and production.  
 Research shows positive results in 
feed efficiency and gain can be cap-
tured by incorporating AminoGain 
technology from backgrounding 
through finishing.  AminoGain tech-
nology supplies key bypass amino 
acids to the small intestine of cattle, 
resulting in better performance.  In 
research trials, diets that included 
AminoGain (growing and finishing) 
produced a 22 lb heavier animal with 
5.5% and 7% advantage in average daily 
gain and feed efficiency, respectively.  
 Additional improvement has oc-
curred when feeding Optaflexx®** 
(for increased carcass leanness) and 
AminoGain.  Cattle fed AminoGain 
along with Optaflexx had 15.4% im-
provement in average daily gain and 
12.7% improvement in feed efficiency 
compared to cattle feed a control diet 
during a 32-day test period.  With this 
increase in gain and efficiency, cattle 
reached a common weight seven days 
earlier, without significant discounts 
at slaughter. The combination of Ami-
noGain and Optaflexx demonstrated a 
$7 per head savings.   
 Balancing feedlot diets correctly 
with key ADM technologies provides 
an optimal diet for the cattle as well as 
rumen microbes, making the bottom 
line more profitable for cattle feeders. 

*AminoGain is a registered trademark of 
Archer Daniels Midland.
**Optaflexx is a registered trademark of 
Elanco Animal Health, a division of Eli Lilly & Co. 



2188 Clay Avenue
Bridgewater, Iowa  50837-8047

Nichols Bull Barn:  641-369-2829
www.nicholsfarms.biz

We’ve Come A Long  Way Since 1953

Bell Boys Heir (1961)
Certified Meat Sire #141

Nichols Performa D162 (1995) 
Sired Six Palermo Champions Dave Nichols’ First PB

 Angus 4-H Heifer(1953)

Black Diamond (1976)
First Black Polled PB Simmental

Nichols Legacy G151 (1997)
Most Popular Simmental Sire

Illini Sire
 Service

Nichols Quiet Lad T9 (2007)
Top 1% Docility, Wean , Year wt.  

Nichols Manifest T79 (2007)
2nd in PB Simmental Registrations

BC Progress 315U (South Devon)
Top 1% for Feed Efficiency

The Nichols family start-
ed in the purebred busi-
ness when I bought my 
first purebred Angus 
4-H heifer at age 13.
  We’ve always been the 
leader in new technology— which has 
increased  pay weight and market top-
ping prices for our customers’ cattle.

Bull Barn: 641-369-2829 
2188 Clay Ave  Bridgewater, IA 50837

www.nicholsfarms.biz


