
SPRING 2020

T.J.   Ross is the 5th generation of Ross’ 
to farm and raise cattle east of 

Orient, Iowa. His great-grandfather and great-
great-grandfather had purebred Herefords. 
T.J. prefers Nichols Composite breeds.
   Since 2014 he has purchased 12 bulls from 
Nichols Farms, resulting in a 170-cow herd 
that is now almost entirely Nichols genetics, 
except for a few old cows still on the place.
   “The composites are a more progressive 
approach,” says T.J. “It makes the calves 
more uniform. The benefits of heterosis are real. It just all makes sense.” 
   He likes the disposition the South Devon influence brings. “And the heifers are 
fantastic. I haven’t seen a bad udder yet. They’re more maternal, yet still marble and 
grade.” T.J. has built his herd with an emphasis on the females. When selecting a bull, 
he pays special attention to EPDs for maternal traits as well as the API index. “The 
cow is one-half of the calf,” says T.J. “It takes good cows plus good bulls.”
   With a battery of fescue pastures in addition to row crops on his 1,000 acres, he 
likes that Nichols bulls have developed resistance to fescue. “It’s in their DNA,” says 
T.J. It’s one of the things that first drew his interest – along with Nichols’ “no fluff” 
approach and their use of performance records.
   He likes that Nichols bulls are not pampered, have good feet and legs, and Nichols 
breeds them with their customers’ profit in mind. “They’re here for us to make money. 
That’s always been their priority. And it shows.”
   He also likes the feed efficiency he gets. The 4 DX1 bulls he purchased this year are on 
test for feed efficiency with Nichols SmartBunk feed efficiency testing program. Data from 
February shows an average weight of 1,266 and a cumulative average daily gain of 3.93.     
   “Cattle eating less is crucial in these days of high input prices,” says T.J. He relies 
on a diet of silage, ground hay and distillers grains as well as southwest Iowa pasture.
Mark Venteicher, owner and auctioneer at Massena Livestock Sales, likes the size of 
T.J.’s calves and the price they bring.
    “His calves are always big and even. He knows pounds pay,” says Mark. T.J.’s calves 
come in at 50-75 lbs. heavier than many others, in a game where pounds count.
   His heifers headed for replacement status bring as much or more than his steers 
headed to market.
    His calves have earned a reputation at the sale barn. “I guess you’ve arrived when  
the order buyers come in on sale day saying, “I’m here to buy the Ross cattle again.” 
    He places a call to Lillian at the Nichols bull barn a couple weeks before the sale to 
add his calves to the listing on the Nichols Farms website. “T.J. also takes good care 
of his cattle,” says Mark, “and that shows.”
   T.J. and his wife Stephanie, who works at the local school, live in nearby Orient while 
they remodel the farmhouse where his grandparents once lived. Their 7 children live 
within an hour of the farm and provide helping hands throughout the year. “Having 
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Kind words from Bob Hough:
 “I look forward to my phone calls 
with Dave Nichols, which we have 
on most days. Despite his stroke and 
altered speech, I am amazed at the 
forward thinking, innovative programs 
and research Nichols Farms is im-
plementing under his leadership. It is 
also great that Ross 
Havens is represent-
ing all cattle pro-
ducers on the Beef 
Board, working on 
expanding markets 
and assuring fair 
pricing. 
  Dave and Bart Mostaert’s ongoing 
work with eliminating early embryonic 
death loss through genomics is a great 
service to the industry. Everything that 
Dave and the Nichols crew have going 
on right now is dizzying.
  Their work with feed efficiency with 
the bulls is exciting, but even more 

exciting to me is 
their work on feed 
efficiency of growing 
heifers on high mois-
ture, lower energy 
rations. I think this 
work that measures 
the dry matter grass 
hay intake of heifers 

is the most effective way to identify the 
low maintenance cattle.
  The work being done at Nichols 
Farms to produce genetic predictions 
for herd health also could be a game 
changer for the industry. For Dave and 
all the Nichols crew; keep on charging 
forward. 
   You are making a difference.”    

T.J. and Stephanie Ross

Bart Mostaert
Brood Cow Manager

Bob Hough
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Office: 641-369-2829
Cell: 641-745-5241
rossh@nicholsfarms.biz

Ross Havens
Nichols Farms
Marketing 
Coordinator

ROSS’’ THOUGHTS

First of all, I would like to thank 
everyone who attended Nichols 

Farms Opening Day Bull Sale by giving 
us a great start to 2023 bull selling sea-
son. The week following opening day 
I took off for the National Cattlemen’s 
Beef Association meeting held in New 
Orleans, Louisiana, where I attended 
the Cattlemen’s Beef Checkoff Board 
meetings and Co-Chaired the Interna-
tional Marketing Committee. I am very 
proud to say our U.S. Beef products are 
very much in demand worldwide. 2022 
Global Beef Export Volume was up 2% 
at 1,474,000 metric tons, while Glob-
al Beef Export Value was up 10% at 
$11.68 Billion. Exports reached records 
in South Korea, China, Taiwan, Philip-
pines, Singapore, Columbia, Guatemala 
and the Dominican Republic.  
   While attending I also got to hear 
Taylor Sheridan, the creator of my 
favorite show, Yellowstone, speak 
during the Opening General Session. 
Although the show is very dramatic, as 
Taylor said, “dramatic sells on TV!” 
He talked about our stories of being a 
beef farmer or rancher just like he grew 
up in Texas as a young man and that it 
is our responsibility to tell our story in 
the way that shows how we care for our 
land and the animals we produce. Let’s 
not let other groups and organizations 
narrate how or what we as farmers and 
ranchers provide and do. 
   With that being said, Nichols Farms 
has 180 high quality bulls available for 
sale. Each backed by generations of mat-
ing selection pressure for fertility, docil-
ity, pounds on the scale, feed efficiency, 
sound feet and legs, and great carcass 
traits that will work whether you market 
your own home raised locker beef or sell  
to our standard domestic markets.

Beef is Looking Good

IGENITY® 
BEEF
Supported by NEOGEN
Nichols Farms has partnered with NEOGEN to offer their customers 

Igenity Beef and Igenity Feeder genomic testing. Igenity Beef is the 
industry’s premier tool for evaluating commercial replacement females to 
assist in selection and breeding decisions. It can also be used to generally 
characterize the strengths and weaknesses of your cow herd, and aid in 
making bull purchasing decisions that better match your needs. Igenity 
Feeder is the industry’s only tool for genomically verifying the value of 
feeder calves and provides great insight for retained ownership decisions 
and management grouping using a terminal index, optimal days on feed 
index and risk factor of Bovine Congestive Heart Failure (BCHF).

For those not immediately familiar with NEOGEN, they are the world’s 
largest animal genomics company. They do business with more than 
35 beef breed associations and are the exclusive provider for the vast 
majority of those. They also manufacture a complete line of animal 
health products from syringes to breeding sleeves and pour-ons which 
are primarily marketed through distributors and retailers under the “Ideal” 
brand.

But it is NEOGEN’s consultation and commitment to service that sets 
them apart from their competitors. They have 16 Territory Managers (TM) 
spread across the country to serve both seedstock and commercial cattle 
producers. These TMs, along with a complete inside customer service 
team, are there to back-up Nichols Farms in all your needs from setting 
up an online account, ordering sample supplies, submitting testing and 
implementation of your results. Nichols Farms will be your primary point of 
contact for all these needs, but it is nice to know you have the full support 
of NEOGEN backing them up.

The primary lead for Nichols Farm support is Sarah Olsen from Potter, 
Nebraska. Sarah is one of NEOGEN’s most experienced TMs and literally 
wrote the book on Igenity Beef Distributors. She is here to make sure 
ordering and implementing your results through Nichols Farms is a 
painless and valuable process. To start testing, contact Ross today. Make 
the call at least 6 weeks prior to needing results. This ensures you get 
testing supplies, take and submit samples, and get the results before you 
need them to start making more profitable selection and management 
decisions.

Sarah Olsen
Territory Manager

IA-SD-N.NE

Nichols Farms is Now a NEOGEN Genomics 
Distribution Partner for Igenity® Beef and Feeder.

Contact Ross Havens for more information.



people around you who love and support what you do 
makes all the difference,” says T.J. 
   It’s a lifestyle they love and would like to see continue.      
At age 55, his time growing up on the farm is dear to T.J. 
He says his mother always knew where he was because he 
was tagging along 2 feet behind his dad. T.J. learned to do 
most things while riding on the tractor with his dad. His 
history is filled with stories of changing 4 generations of 
farming practices to better suit the times. He’s modernized 
hay feeding with a grinder and care to eliminate waste at 
the feeding site. He removed the old work horse stanchions 
in the barn and replaced them with space for calving.
  He enjoys a good bull sale and has only missed the 
Nichols sale once since switching to their genetics. “I like 
to look at the phenotype, then I look at the numbers. But I 
know all too well, the prettiest isn’t always the best.”
    The cattle business is ever-changing. T.J. sees a difference 
every year in the quality of cattle and the emphasis on 
genetics and efficiency.
   His heart may be with the family homestead, but his eye 
is on the future. “I’m just lucky I have the opportunity to 
do what I love.”                            ---by Terri Queck-Matzie

 -- Continued from page one
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Ross Havens 
Appointed ICF President
Ross Havens is the newly appointed president of the Iowa Cat-

tlemen’s Foundation (ICF). Ross also sits on the National 
Checkoff Board and was recently appointed to the USMEF Board. 
   “ICF serves as the industry’s feeder calf and backgrounding 
pen for Iowa’s beef cattle business in the way that investments are 
focused on supporting and honing the youth and young adults of 
today into tomorrow’s industry leaders,” says Ross.   
    ICF is focusing this forward vision to further meet the future needs 
of the industry through investment in the Iowa Cattlemen’s Associa-
tion, Iowa Beef Council and the Iowa Cattlemen’s Foundation. 

U.S. Congressman Zach Nunn and his daughter (center) made a 
stop at Nichols Farms on March 6. Nunn represents Iowa’s 3rd Dis-
trict and sits on the House Agriculture Committee.
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Nichols Farms ge-
netics have made 

a regular appearance 
in the Massena Live-
stock Sale ring for 
more than 2 decades.
   Massena Livestock 
Sales is one of 2 dozen 
sale barns that partner 
with Nichols Farms to 
promote sales of calves 
with Nichols Superior 
Beef Genetics.
   Mark Venteicher, owner and auctioneer, says Nichols calves are well 
known and dependably bring top dollar.
   After helping at the auction for several years, Mark’s father Allen 
Venteicher purchased the business in 1991. Mark attended auction-
eer’s school and joined the operation in 1995.
   “The pigs have been the biggest change,” says Venteicher. Where 
400-500 sows and 1,000 feeder pigs, as well as 300-500 head of 
feeder cattle once filled the ring, now there are only cattle. As hogs 
disappeared into corporate markets, beef expanded. Now the sale barn 
sells 1200-1500 calves and around 200 head of pound cows headed 
for slaughter each week. “There has been an increased focus on beef 
genetics. It’s a business raising cattle. You have to have the right genetics 
for the buyers. Because you have to make money and there’s a fine line.”
   “You gotta have the pounds, which turns into dollars,” he adds, 
echoing Dave’s oft-heard adage – “It’s weight times the money.”
    Pounds pay the bills, and Mark says even calves right off the cow 
sell if they are Nichols calves because buyers know the weight is there. 
    Along with his father, Mark’s sons are now part of the operation. 
He’s glad to see the younger generation stay in the business, but fears 
the cattle business is growing increasingly difficult for young producers.
    “They’re very business oriented,” Venteicher says. “It all has to 
cash flow. Efficiency matters more than ever. Whether a cow produces 
a calf that weighs 400 or 600 pounds, you still have to feed her all year long.” 

Dave Nichols and Mark Venteicher

It’s time for the new crop of Nichols calves at Ross Farm, 
where cows wear their work clothes and calves consistently 
sell at the top of the market.

Weight X the Money



For Sale: Superior Beef Genetics

85 Short Yearling Heifers – 
        Angus, Simmental, SX1, DX1
180 Short Yearling Bulls – 
        Angus, Simmental, South Devon, SX1, DX1, DAX2
7 Fall Yearling Bulls - 
        Angus, SX1, DAX2

Full listing - www.nicholsfarms.biz
[  4  ]

  Cowboys Cowboys 
         You Can         You Can
           Count On           Count On

Ryan Randel is a herdsman at 
Nichols Farms, handling Composite 
and Angus cattle, as well as jumping in 
wherever else he’s needed. He particu-
larly likes being part of the AI process.
   He also likes being expected to have 
a diverse knowledge of the breeds and 
performance records of Nichols cattle.
   Ryan is a graduate of Nodaway Valley 
High School, where he played football 
and was active in FFA, and the South-
western Community College Ag pro-
gram. He first came to Nichols Farms 
as an intern in the summer of 2021 and 
joined the team full-time in May 2022.
   He lives near Greenfield where he and 
his family run their own beef operation.
   His favorite part of working at Nich-
ols Farms is what he calls both a bless-
ing and a curse: “You’re always busy.”
   “Ryan is a quick learner and a plea-
sure to work with,” says Dave. “He’s a 
great asset to our team.”
   In his spare time, Ryan is an avid deer 
and pheasant hunter. He and his mother 
bag round 20 pheasants each year. He 
enjoys rooting for the Minnesota 
Vikings and the Iowa Hawkeyes.

These Innovative Livestock Auction Markets
 

are adding real dollars to their customer’s calves that are precondi-
tioned, vaccinated, and have source verified genetics. 

Livestock Auction Markets’ role in price discovery is the key to profit-
able cow/calf producers - especially in uncertain markets. Feeder cat-
tle and replacement females with Nichols genetics bring order buyers 
to these sale barns that advertise Nichols Superior Beef Genetics and 
the role they play in producing cattle that gain efficiently and grade 
mostly Choice.   
Anita Livestock Auction
Bloomfield Livestock Auction 
Clarinda Livestock Auction
Colfax Livestock Sales
Creston Livestock Auction
Denison Livestock Auction
Dunlap Livestock
Farmers Livestock Auction 
Fort Scott Livestock Auction
Green City Livestock
Guthrie Livestock Auction
Humeston Livestock Auction

Joplin Regional Stockyards
Keoco Auction Company, LLC
Knoxville Regional Market
Lamoni Livestock Auction
Beatrice 77 Livestock
Lolli Bros. Livestock Mkt. Inc.
Madison County Livestock Auction
Massena Livestock Sales
Russell Livestock Market
Sioux Falls Regional Livestock
Valentine Livestock Auction

Buying or Selling Buying or Selling 
Nichols Calves?Nichols Calves?  

We Can Help 

Call-- Ross Havens 
Office: 641-369-2829

Cell: 641-745-5241
rossh@nicholsfarms.biz

“Three of the pillars of Nichols 
success are performance 
data, genetic research, and 
an attitude of continuous 
improvement which set Nich-
ols’ operation apart from the 
pack.” 
 -- American Angus Association
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Gordon Phillip 
brought family 
along to the 
Nichols Annual Bull 
Sale in January. 
They left with a bull 
and fond memories 
of a hearty visit with 
Dave, where they 
shared a story or two.

LETTERS 
 from you from you

Tom & Lorilyn Schultes, Anita, IA 
Congratulations on the recent induction 
of Nichols Farms into the American 
Angus Heritage Foundation. That’s 
something you can be very proud of! 
Such an honor is indicative of great 
leadership in the industry! KUDOS!!

Robert & Ellen Sentman, Tiffin, IA
Dave, Received your great newsletter 
and read where you had a mini-stroke, 
hope you recovered well. This old clock 
puts a lot of changes on our bodies. 
You have been a champion for cattle 
producers all over the world and for 
agriculture as well. Get well soon, we 
all need you! 

Duane Acker, Atlantic, IA
Dear Dave, Congratulations on the 
induction to the American Angus 
Heritage Foundation. Well deserved! 
You have so much to be proud of. 
You’ve accomplished a lot for the breed and 
for the beef industry. Feel good and proud. 

Rick Ayers, Green City, MO
I just wanted you all to know how 
humbled I am to continue to be a part 
of your annual sale. This year was the 
29th year of our partnership and I hope 
it continues for many more. I thought 
our crowd was great and the market 
was even better.  Please let me know 
what I need to do to be a better partner.  

Kelsey Steckly, Parnell, IA 
Hello, Are you able to provide your 
calving ease scale for the Simmental 
and Angus composite bulls? My 
husband and I bought a bull from you 
guys last year and were excited to come 
back to get another one!

Clayton Mitchell, West Des Moines, IA
Dave, I follow your YouTube channels 
and saw one this morning by the Angus 
Heritage Foundation featuring Nichols 
Farms. I’ve seen some of your other 
YouTubes and could tell you are spot 
on and focused on what’s important. I 
remember one of your comments, “It’s 
not about what we gather but what we 
scatter” and that is so true. 

by Brian 
Fieser Ph.D.

Update Available!
My iPhone was recently very insistent that 
an update was available and that it would 
automatically install. Well, after a couple 
days of not automatically updating despite 
its frequent notifications, I finally did a 
manual update and away it went! These 
updates, as well as the constant notifica-
tions for updates available for all of my 
apps seem to be a regular part of modern 
life. These updates are usually relatively 
painless and don’t cause too much dis-
comfort or disruption. And generally, if 
any changes are noticeable at all, they ap-
pear to not only be an update, but an up-
grade as well.
  This got me to thinking about all the up-
dates and upgrades that we have around 
our cattle and farming operations. If your 
place is anything like mine, the list of 
things needing updated and upgraded is 
far longer than the list of funds available 
for such things. This spring we should 
have a fresh, new calf crop that, if all 
goes according to plan, will be an update/
upgrade over the last calf crop. When we 
shop for new genetics, whether it be bulls 
or replacement females, the goal is to re-
place the previous ones with an upgrade.
  The same can be said of our nutritional 
programs. I have never had a client say, “I 
plan to do a poorer job feeding cattle this 
year than I have in the past.” Even with 
all the challenges facing cattle production 
these days (drought, high feed prices, high 
fuel and fertilizer prices, rising interest 
rates, the list goes on and on…), produc-
ers are constantly looking to update and 

upgrade their nutritional programs. The 
requirements of the cattle we are feeding 
haven’t changed in the last few years, but 
what we are putting into the cattle just 
might have changed out of necessity, if 
not from voluntary choice ($150/ton for 
corn stalk hay this winter!!!). If you have 
seen the video that ADM made with Nich-
ols Farms in 2022 (https://www.youtube.
com/watch?v=7YN_lXc0RJw) you know 
that one of the factors that makes our re-
lationship work so well is that both ADM 
and Nichols Farms are always looking to 
update and upgrade. 
  To this end, in February 2023, ADM made 
an unprecedented upgrade to our AMPT 
minerals. Going forward, all AMPT min-
erals will contain 100% chelated trace 
minerals (copper, zinc, and manganese). 
The superiority of chelated trace minerals 
within the nutrition industry is undisputed. 
The utilization of these superior mineral 
sources has always been limited by their 
cost. But now, because ADM owns the 
whole pipeline from the factory to the bag 
of mineral, we are able to not only deliver 
an unparalleled high quality mineral, but we 
can do it in a cost neutral manner, which is 
where the tremendous value is realized (no 
price increase was taken when we switched 
to 100% chelated Cu, Zn, and Mn). A re-
cent research review (https://www.mdpi.
com/2076-2615/11/4/1159) found that 
calves born to cows who received chelated 
trace minerals had reduced incidence of re-
spiratory disease, as well as being nearly 50 
lbs. heavier from weaning to harvest.
  Additionally, heifer calves born to chelate 
trace mineral supplemented cows reached 
puberty earlier, meaning the added value can 
be gained for years to come. Much like an 
update to your phone, this update may show 
up in very noticeable or even unnoticed 
ways, but with fall feeder cattle prices trad-
ing in excess of $200/cwt these advantages 
might become very noticeable on sale day!  

Beef Field
Nutritionist, 
ADM Animal 

NutritionTM



2188 Clay Avenue
Bridgewater, Iowa  50837-8047

Nichols Bull Barn:  641-369-2829
www.nicholsfarms.biz

Bull Sale Catalogs - www.nicholsfarms.biz
2188 Clay Ave.  Bridgewater, IA 50837

Bull Barn: 641-369-2829   Ross Cell: 641-745-5241

6 Genetic Lines: Angus • Simmental • South Devon
Nichols Composites • Nichols SX1 • DX1 Hybrids

Good $4,000 • Better $4,500 • Best $5,000
180

BULLS

Great Selection of Private Treaty Bulls

   At Nichols Farms, all of our sale bulls are backed by a cowherd with 70 years of selection pressure. 
We breed for growth, carcass traits, mothering ability, sound feet and disposition. If a cow does not 

produce, she goes to town.

   We have strategically developed 6 genetic lines. All different, all with various strengths and reasons 
to use. Nichols Farms has earned the trust of cattlemen because those bulls go out and get cows bred, 

plus sire calves that often top local feeder calf sales.

   We would love for you to visit us. We are just an hour and a half East of Omaha off Interstate 80. 
Should you want to take advantage of our Sight Unseen Purchase this comes with our satisfaction 
guarantee. We offer these bulls with strong confidence because we know the success buyers have 

year after year using Nichols Bulls.


